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Car-Truck Production 
In U. S. and Canada for 
September Totaled 86,483 


Truck Output in United States Resende August This | ‘CHRYSLER WILL GIVE 


Year; Sales of Both Cars and Trucks 
Exceed Output 


Washington, Oct. 24.—Combined production of new pas- | 
senger cars and trucks in the United 


including foreign assemblies 


States and reported as complete vehicles or units, in Septem- 


ber totaled 86,483 


units, as against 94,491 in August. 


This 


brings the production for the first nine months of the year 


in the 


the reports of the 


Commerce. 
Out of the total production 
86.483 units in the United aes | 


and Canada during September the 
United States accounted for 
units, 64,735 of which were passen- 
ger cars and 19,393 trucks, and thir- 
teen taxicabs. The Canadian pro- 
duction totaling 2,342 units included 
1,741 passenger cars and 601 trucks. 


84,141 | 


An odd development during the} 


month was the increase in truck 
production over that of the preced- 
ing month. September truck pro- 
duction in the United States totaled 
19,393 units, as against 14,417 in 
August. It is interesting to note, 
however, that September truck sales 
based on returns from 
states and the District of Columbia 
indicate an increase of 
mately 1.58 per cent. over 
gust total. The commercial 


the Au- 
car 


| direct contact with its stockholders, | 1033 will be the trend of the talks. 
according to Charles G. Munn, presi- | The program, Mr. Chrysler said, will! 
|iake the place of a regular business 


forty-two | 


approxi- | 


| 


sales in the United States alone for | 


the month now appear to have been 
about 15,300 units. This, of course, 
does not include Canadian sales and 
exports, whereas the _ production 
figure of 19,994 includes both United 
States and Canada. 


The combined production of pas- | 


senger cars in the United States and 
Canada during September totaled 
66.476, against estimated sales in the 


United States and Canada to 1,210,579 units, as 
ayvainst 2,196,690 units last year. 
3ureau of Census of the _Department ot | Dodge 


These figures are based on 


REYNOLDS SPRING CO. 


ADOPTS STOCKHOLDER: 


INFORMATION PLAN 


New York, Oct. 


Spring Company has 





States and Canada, 
from parts made in the United | 





“Oct. 24.—The Reynolds | 


policy, effective at once, of closer, | 


dent. 


Instead of sending them the usual| meeting of Plymouth dealers and 


quarterly reports, it is planned to 
notify them immediately of all de- 
velopments within 
affairs, such as expansion of plant 
equipment, new _ orders _ placed, 


} 


| 


the company ss | 


change in outlook of earning power, | 


new products planned, etc. 
“Prior to the introduction of our 
new ‘Bonnyware’ line of household 


utensils, our business has been prin- | 


cipally with the automobile and 
furniture manufacturers and other 
large companies. Our new line, 
however, 
class of company, with wider public 
ramifications. We feel that in the 
light of events of the last three 


| years, every corporation in the coun- 


United States alone of 80,000 units. | 
|lations with stockholders in the fu- 


The final figure on automotive 
produtcion is considerably greater 
than the earlier estimates ranging 
from 68,000 to 80,000 units. 


PLYMOUTH SIX 


try will have to maintain closer re- 


inaugurating 
when our 


We are merely 
policy at a time 


ture. 
this 


stockholders are particularly eager | 


makes us an entirely new | 





| to learn of every development of our | 


new line.” 


| Root 


September New Car Sales Seen 
As Near 80,000; Trucks 15,300 


| haben for Additional States Panes Upward Revision 


RADIO TALK TO 75,000 
ON BUSINESS PLANS; 


Detroit, Oct. 24. — Plans for the 
|} most novel use of radio yet to be 
undertaken in the world of business 
were announced in New York today 
by Walter P. Chrysler when he made | 


known his intention to hold an in- 
ternational meeting of De _ Soto, 
and Chrysler dealers by | 
means of a two-hour broadcast. 








Speaking from New York on No- | 
ns 1 over the Columbia net- 

york, Mr. Chrsyler and other exe- 
aie of Chrsyler Motors will ad- 
dress more than 75,000 persons con- | 
cerned with the sale of Plymouth 
cars in practically every large city 
|of the United States and Canada. 
Meetings will be held in twenty-five 





adopted a| key cities. 


Business plans and prospects for | 


(Contnued on Page 4) 


OWENS-ILLINOIS | 
BUYS ROOT GLASS « 


Toledo, O., Oct.  24.—The Owens- 
{llinois Glass Company has applied | 
to the New York Stock Exchange 
for permission to list 55,000 addi- 
tional shares of its $25 par value 
common stock, to be issued in con- 
nection with the acquisition of the | 
Glass Company of Terre 
Haute, Ind., according to an a 
nouncement made here today by | 
Williams B. Levis, president, 

C. J. Root, president of the Root 
Company, the purchase of which 
has been approved by the boards of 


| 
| 





both companies, will become a di- | 
rector of Owens-Illinois, Mr, Levis | 
Said. 


OUTPUT sTARTS FRANKLIN REPORTS WIDE 
ACCEPTANCE OF OLYMPIC 


Detroit, Mich., Oct. 24.—Produc- 
tion on the new Plymouth Six, an- 
nounced a week ago by Walter P. 
Chrysler, will begin tomorrow at the 
Plymouth plant here, according to 
information given out by 
officials. 

While no production schedule was 
released, it is understood that more 
than 500 cars will be built each day 
for the first few days, 
excess of 1,000 per day 
vember 1. 


FORD STARTS CHAIN 
OF SERVICE STATIONS 


Detroit, Oct. 24.—The first of a 
group of its own retail sales and 
service stations is being established 
in Buffalo, N. Y., by the Ford Motor 
Company. 

The stations will supplement but 
not replace present dealer represen- 
tation in the larger cities where such 
action is deemed necessary. The 
new plan is not designed to inter- 
fere in any way with the activities 
of present Ford dealers. 

“Marketing information gained in 


(Continued on Page 2) 


after No- 


factory | 





Oe ane | these air-cooled cars, 
“7. |mobile Company announced here. 


Olympic line for the first month is already sold, 


Syracuse, N. Y., ‘Oct. 


tion accorded the 


| 
24. —The exceptional public recep- 
new air-cooled Franklin Olympic has| time in four years. 


| as ‘ arning ‘ iscal | 
| sales and earnings during its fisca | indicated the September toial would 


| approximate 78,000 units. 


| ganization of 





} the 10,500 shares of 7 per cent. 
| par 


~ | September 30, 
| $98,508, equal on the present capital | 


of Earlier Estimates; 


Trucks Top August 


by 1.58 Per Cent. 


Detroit, Mich., Oct. 


24.— 


Motor car sales in September 


were greater than indicated by preliminary reports, accord- 


ing to predictions in the weekly report of R. L. 


Polk & Co., 


compilers of official automobile registrations throughout the 


| United States. 


Truck and commercial car sales were vir- 


| tually on a par with those in the preceding month. 


‘NORWALK TIRE C0. 
LIMITS TERRITORY, 
BOOSTS EARNINGS | 


New York, Oct. 24.—Norwalk Tire) 
& Rubber Company, one of the) 
smaller companies in the field, ex- | 
perienced a distinct improvement in| 


year which closed September 30. 
Thorough realignment and reor- 
operating and sales | 
policies was carried out recently, en- 
abling Norwalk to operate at near 


| capacity for the greater part of the 


year. During the greater part of 
the three months ended with Sep- 
tember, a season of marked slack- 
= for the industry. Norwalk’ S| 

ants operated at three shifts a | 
a _ 

Operations continued on a profit- 
able basis during the quarter, indi- | 
cations now being that net profits 
were equal to more than four times | 
the annual dividend requirements on 
$50 
alter pre- 
to around 60 cents | 
203.000 shares of | 
In the year ended 
1931, net profits were 


preferred stock and, 
ferred dividends, 
a share on the 
common stock, 


set-up to 31 cents a common share, 
after allowing for preferred dividend 
requirement. For the nine months | 





;} ended June 30 last the company re- | 


ported net profits of $103,665, or 39 | 
cents a common share. 

Prior to the profit showings of the | 
past two years, Norwalk had oper- 


(Contnued on Page 4) 


} same month of 1931. 


; cent. 


New passenger car Sales in Sep- 


| tember approximated 80,000 units, it 


was estimated on the basis of re- 
ports from forty-two states and the 


| District of Columbia, showing total 
| registrations of 77,175 units. 


This 
total was 10.8 per cent. below the 
86,522 units registered in the same 
states in August and 35.4 per cent. 


| under the 119,405 units registered in 


those states a year ago. 

The estimated sales total compares 
with 93,457 total sales in August and 
124,903 a year ago. Earlier reports 


Sales of commercial cars and 
trucks in September apparently ap- 
proximated the August total. The 
estimate for the month was 15,300 
units, comparing with 15,081 ‘the 
month previous and 25,967 for the 
The report 
|showed registration of 12,440 units in 
forty states, which was 1.58 per cent. 
greater than the registrations in the 
same states in August, but 42.07 per 
less than the registrations in 


the same states a year ago. 


WAUKESHA FORMS 
MANAGING GROUP 


Waukesha, Wis., Oct. 24.—Direct- 
ors of the Waukesha Motor Com- 
pany have been increased from five 
to eight at the annual meeting of 
stockholders, making operative a 
general managers’ committee to take 
complete charge of operations at the 
plant during the absence, illness or 


| death of the president. 


Included on this committee are 
Chauncey P. Ross, assistant general 
J. E. De 


manager and chairman; 

Long, sales manager; J. B. Fisher, 
'chief engineer, and Andrew 5S. 
Cronk, purchasing agent, all of 


TRUCK TIRE EXPORTS 
SHOW IMPROVEMENT 


Washington, Oct. 24.—For the first 


exports of truck 


resulted in interest on the part of dealers outside the Frank- | and bus tires from the United States 
lin organization, who are now interested in the franchise for | 4nd Canada this year were higher in 


declared. 

This new model, the lowest priced 
Franklin ever offered, has been ac- 
claimed by established Franklin 
dealers, who report that demonstra- 
tion and sales already have gained 
unusual impetus and that they ex- 
pect it to be one of the most popu- 
lar moves ever made by the Frank- 
lin company. 

Franklin officials point out that 
the introduction of this new car, 
with price based at $1,385, indefi- 
nitely extends the market for 
Franklin products. It now reaches 
that vast group of buyers in the 
middle price group who had pre- 
vious!y been unable to own a Frank- 
lin because it was beyond their price 
range. 

Addition of the Olympic to the 
Franklin line gives the Svracuse 


sales officials of the Franklin Auto- 


Entire production of the| », 
officials | 


OO —————————— 


manufacturer complete coverage in | 
the middle price group; in the next | 
higher price class is the Franklin | 
Airman, while the recently intro- 
duced Franklin Twelve answers the 
demand in the ultra-luxury class. 
The Olympic, in addition to its 
10:-horse power, supercharged, air- 
cooled engine, also features bodies 
which conform to the modern con- 
ception of body design. Both ex- 
terior and interior of the new line, 
which is comprised of a sedan, coupe 
and convertible coupe, are charac- 
terized by style, comfort and luxury. 
Franklin officials are confident 
that the presentation of the Olympic 
in the middle price bracket is cer- 
tain to bring about a material ex- 
pansion of its dealer organization. 


| gust than in the January-February 


the midyear months of July and Au- | 
period, according to the Commerce | 
Department's rubber division. 

In 1929 the first two months of 
the year showed exports of 115,897 
tires, against 91,482 in the midsum- 
mer months. During 1930 the com- 
parative figures were 142,507 and 
125,706. Last year they amounted to 
99,120 and 82,814, respectively. Fig- 
ures which have just become avail- 
able show that the present July and 





August exports of truck and bus 
tires were 45,444 units, while the 
January-February total for the 


United States and Canada was only 
43,977. 

As over 90 per cent. of all Cana- 
dian tire manufacturing plants are 
connected with United States com- 
panies, the apparent check in the 


whom have been named directors of 
the company. The four directors 
~ were re-elected are H. E, Blair, 
Estberg, Harvey J. Frame and 
pad L. Horning. 
In his report Mr. Horning stated 
that the company has been forced 


(Contnued on Page 2) 


DUSENBERG ORDERS 
SHOW SHARP GAIN 


Indianapolis, Ind., Oct. 24—An 
about-face in the public's buying 
attitude is indicated with the an- 
nouncement here today by Duesen- 
berg, Inc., of retail orders for Dues- 
enberg custom-built motor cars in 
the last ten days totaling more than 
$125,000. This volume is equal to 
orders for approximately 200 low- 
priced cars. 

According to H. T. Ames, president 
of the company, many who can af- 
ford to buy have come to realize 
that the quickest way to return 
business and industry to its normal 


downward trend of exports is be- | levels is by purchasing the products 


lieved to be a very hopeful sign, sug- 
gesting a definite turn for the better 
has finallv taken vlace. 


they desire and need, thus giving 
employment to thousands, who in 
turn increase their buying. 





XUN 
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FRANCIS ELECTED 
HEAD OF PORTLAND, 
ORE., DEALER GROUP 


Portland, Ore., Oct. 24.—Clarence | 
E. Francis of the Francis Motor Car 
Company, one of the West's largest 
Ford dealerships, was elected presi- 
dent of the Automobile Dealers As- | 
sociation of Portland at its annual | 
meeting. He succeeds Edward E. | 
Cohen, Oldsmobile dealer recently 
retired from business and at present | 
touring Europe with his family. 

Roy O. Burnett of Roy Burnett | 
Motors, De Soto and Plymouth | 
dealer, was re-elected vice-president. | 
Other officers and directors chosen | 
for the ensuing year are: Secretary, | 
H. W. Roberts, Roberts Motor Com- | 
pany; directors, Geo. A. Braley,| 
Braley-Graham Buick Company: J.) 
A. Crittenden, Finch Motor Com-| 
pany; A. L. Fields, Fields Motor Car 
Company; G. G, Grimm, Grimm, 
Schneider & Bacon: W. W. Shipley, 
W. W. Shipley Company; Geo. B.| 
Wallace, Geo. B. Wallace, Inc., and | 
Chas. W. Wentworth, Wentworth & | 
Irwin, Inc. 

A resolution calling upon the en-| 





Be eenemvee cs am 
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ALABAMA GAS TAX 


INCREASE DEFEATED 


Baton Rouge, Ala., Oct. 24.—The | 


Legislature of Alabama, which taxes 
gasoline more heavily and from 
more sources than any other state 
in the Union, has within the past 
few weeks rejected three proposals 
to increase the state gasoline tax 
rate to 8 cents a gallon from 5 cents. 

Efforts are still being made to 
raise the state tax rate at least 2 
cents, although the administration 
hunted long and vainly for a legis- 
lator with sufficient fortitude to 
introduce the 3-cent increase bill in 
the face of violent and vociferous 
opposition from motorists and 
others in every section of the state. 
The 3-cent increase bill finally 
recommended by committee cannot 
be considered again at this session. 


FORD STARTS CHAIN 
OF SERVICE STATIONS 


(Continued from Page 1) 


the operation of the new retail 


tire automotive industry of Oregon | stores will be put at the disposal of 
to vigorously oppose the “vicious | the entire Ford dealer organization,” 


Oswald West-railroad antitruck bill” | 
was unanimously adopted. | 

The Portland dealer group, pioneer 
in the Oregon good roads movement, 
is making a thorough study of 
Oregon's highway finances in rela- | 
tionship to the popular demand for 
license fee reduction. The commit- 
tee making the study comprises H. | 
C. Berg, Packard Service and Sales, | 
Inc.; George B. Wallace, George B. | 
Wallace, Inc.; H. L. Frank, Frank 
Chevrolet Company; J. A. Critten- | 
den, Finch Motor Company, and H. 
W. Roberts, Roberts Motor Com- 


pany. 


WAUKESHA FORMS 


MANAGING GROUP 


(Continued from Page 1) 


to make large write-offs due to de- 
preciation and bad accounts. The 
latter has been one of the most se- 
rious problems the company has had 
to face, due to the bankruptcy of 


several of its good customers. Among | 


them was the Fageol Motor Com- 
pany in California, in which the 
Waukesha company had one-third 


interest. 
The company has lost no custom- 


ers in the last five years, Mr. Horn- | 


ing reported, and pointed out that 
when business comes the concern 
will have it. 
from the reserve fund last 
$100,000 was spent in research and 
creating new outlets for goods. 
Mr. Horning asserted that agri- 
culture will be the first to experi- 


Supreme Sourt 


Of the $485,000 taken | 
year, | 


Edsel B. Ford said. “In this way it 
is expected that sales and service 
activities of Ford dealers will be 
intensified greatly.” 


TESTING MOTOR TRUCK 
LICENSE LAW IN S. C. 


C., Oct. 24.—The 
has heard argu- 
ments in cases brought by the rail- 
road commission against the Blalock 
Motor Express and M. D. Hicklin 
|and other contract drivers to test 
the constitutionality of motor truck 
| license legislation in South Carolina. 
Counsel for the motor truck oper- 


Columbia, S. 


imposing a tax on the carriers de- 
| clared invalid on the grounds that 
| it discriminated in favor of farmers 
and dairymen who, they claimed, 
were hauling for hire and were 
protected by a proviso exempting 
them, if they were not “regularly” 
in business. 


R. R. GETS PERMIT TO 
OPERATE MOTOR TRUCKS 


Columbia, S. C., Oct. 24.—The 
South Carolina Railroad Commission 





Line Railway Com- 
pany for authority to operate a 
motor truck service in connection 
| with its present railway service be- 
itween Raleigh, N. C., and Garnett, 
|S. C., by way of Columbia. 

| The trucks will handle only parcel 


Seaboard Air 


ators sought to have the statute | 


has granted the application of the | 


| post and express. J. C. Coney, chair- | 





ence a recovery of business. Next| an of the commission, said the | 


; : "| 
will be the motor truck industry | railway will operate as a contract 


and then other industries will fol- | carrier Class F. 

low. As he views it, he said, 1933)  pnis is the first time that definite 

will be a convalescent year, 1934 | tens have been taken by railway 

will be hopeful and 1935 will be! .ompanies in South Carolina to in- 

very good. | augurate a truck service in connec- 
Several of the major develop-|iion with present lines. 

ments of the company in the past | eae ipateaal 


year includes a motor which devel- | N. J. STATE DEPT. HAS 


ops 90 horse power that previous | 


to this time has developed only 60| 779 TRUCKS 686 CARS 
horse power, the CFR engine, which | See ee 
will soon be adopted as the inter- | 

evaluating! Trenton, N. J., Oct. 24.—There are 


national yardstick for 
the knock value of fuels and the | 686 passenger automobiles and 779 


rights to manufacture a new for-/| motor trucks owned by the state of 
eign Diese] engine. | New Jersey’s various departments, 
The company, Mr. Horning said, |GOv. Moore has announced. He has 
has abandoned further work on its just completed a survey of the motor 
own Diesel to manufacture the new| equipment used by the state govern- 
one. Plans are also being made to ment, and it is expected that he will 
market a steam engine which is| have recommendations in his next 
based upon the principles of the| annual budget for the reduction of 
Waukesha gasoline “engine. The/|this item of expense. 
concern is employing 561 men at| The survey shows 105 eight-cylin- 
the present time. ; der models in use. There are five 
—— : | twelve-cylinder limousines in use by 
LEASES THREE-STORY GARAGE | as many depariments. Of the total 
Utica, N. Y., Oct. 24——W. Morton passenger cars in use, seventy-nine 
Evans, former manager of the Ramp are of 1932 design. 
Garage, has leased the three-story | 


building at 267 Genesee St. and| BATTERY REPLACEMENT 
plans to establish a complete ga- SALES SHOW INCREASE 


rage business after extensive alter- | 
ations to the structure and adjoin- | 
Toledo, Oct. 24. — Replacement 
sales of automobile and industrial 


ing grounds. It has room for 150} 
cars. 
PRON eaaeE |battery units by the U. S. L. Battery 
CAYWOOD TO ORIENT |Company, subsidiary of the Electric 
Detroit, Oct. 24—S. W. Caywood,| Auto-Lite Company, are running 
vice-president of the International| ahead of either 1930 or 1931 and 
B. FP. Goodrich Company, Goodrich | only a little behind sales in 1929, 
export corporation, has started a/D. H. Kelly, executive vice-president 
journey to the Far East to survey|of the Electric Auto-Lite, announced 
business conditions. today. 





SPARKS from DETROIT 


* * * 


| rong we ae, 
lo Save 






















Chris Sinsabaugh—Detroit Editor 











HE national dairymen’s show held in Detroit last week 

served to emphasize the difference the automobile has 
made in the lives of old Dobbin and the humble English 
yOu |sparrow. For the first time this convention, whose mem- 
bers deliver milk to contented customers, cut out entirely 
the display of horse-drawn vehicles. There wasn’t one on 
the floor of Convention Hall. 

* * + 

INSTEAD, there were thirty-nine motor milk wagons 
on display, representing such well known makes as White, 
Mack, General Motors, Dodge, Federal, Fageol, Reo, Auto- 
car, Studebaker, Diamond T, International Harvester, Divco- 
Continental, Ward Electric and the Stutz Pak-age-car. 
The Stutz proposition attracted considerable attention as 


i y2i}],,|did a new low-wheel, low-priced Fageol, which was unique 
Automotive Daily in that it was equipped with 7.00x10 airplane tires which 
| have been converted into industrial pneumatics. Some of 
the cars were fitted with refrigerator bodies for the trans- 
portation of ice cream, while others carried glass-lined tanks 
for the handling of milk in bulk. 


a * a” 

TIRE REPRESENTATIVES who were at the dairy- 
men’s show tell me that while the horse-drawn vehicle era 
has passed there still is a replacement field in the way of 
solid and pneumatic tires for these rigs, there still being 


and factorv executives|™22y in operation although manufacture has practically 
. ceased. 


cannot profit AFTER) Rubber is replacing steel tires because of the crusade 
| being waged in many cities against noisy milk wagons dis- 
turbing the sleep of the customers. In this connection, a 
: Goodrich man tells me that they have resumed the manu- 
gotten the jump. aoe - rubber horse shoes, the demand for which had 
| fallen off. 


It might be right to 
but 


can’t do that with news 


save money, 





and still call it news. | 


It’s on its way to become 


history once a daily 


prints It. 


News flashes news 
throughout the industry 
while the news has busi-| 
‘ness value. No saving 


\up a supply — dealers 





the news readers have 





* « ” 


AND IF YOU DON’T BELIEVE Dobbin is passing out, 
there is the report from Canada that last year 7,597,983 
; motor vehicles used the international bridge, ferries and 
|Cast your selling Me€sS-| tunnel at Detroit, whereas only 213 horse-drawn vehicles 
: , | paid to cross the river. 
sage just as effectively | 


This paper can broad- 





% * * 


‘toe . — A DASH OF AVIATION won’t hurt today’s column. It 
jas it spreads the news >| has to do with the appointment of Stanley E. Knouss as gen- 


it can do it economic- eral manager of the Stout Engineering Laboratories of Dear- 


It was Knouss who is credited with having run the first 


your ads. will be v isible passenger air line in the United States, a flight from Cleve- 


| Greater fr — land to Chicago, started by Stout Air Service. For some 
equenc) for little time Knouss was general traffic manager of United 
ithe same money; inser-|4!r¢ratt. - 2 ° 


- ; : —_ STILL SOME MORE aviation stuff—the 1933 National 
fons On any day you Acre ors = be held at the Detroit Airport the week 
l wish: eginning March 25. As usual, Ray Cooper of the aircraft 
wish ’ all these help to bureau of the Board of Commerce, will manage the affair. 
But this time its scope has been broadened, in that it will 
include Detroit’s Motor Boat Show. Because of this we have 
a new name for the combined exhibitions—the All-America 
Aircraft and Motor Boat Show. 
* * * 

HENRY FORD has a good radio voice, although his 
nervousness was noticeable when he read his Hoover talk 
over a WJR hook-up the other night. The sage of Dearborn 
Automotive Baily News| practically admitted he had buck fever because of the mike 

‘when he would not permit any one in the room with him 
except the announcer, his son, Edsel; W. J. Cameron and his 
old friend, Ellery Mann, who, by the way, is one of Hupmo- 
bile’s new directors. Even Gov. Brucker, who introduced Mr. 
Ford, had to do his talking from the radio station. 

* * * 


ANOTHER VOICE from the industry, talking from 
Columbus, was that of Roy Chapin, smooth, resonant and 
every word as clean cut as a cameo. Even if he was intro- 
duced as the Hon. Roy Dikeman Chapin, we still felt he is a 
mighty important cog in the automobile business. 








make your advertising 
dollar bring the quick- 


est return. 


H. A. TARANTOUS, Bus. Mer. 
350 HUDSON STREET, N. Y. C 


DETROIT OFFICE: 
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born. Knouss returns to his old chief, William B. Stout, with. 
allv: vou can be assured whom he was associated in the development of the Stout Air 
, Service. 
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Retail Salesmen— his Is Your Page 


This department is devoted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 


Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


SELECTION AND TRAINING OF 
SALESMEN ESSENTIAL 


By B.C. 


The selection and training of salesmen who can produce | 





REBER 


successful sales is the key to automotive merchandising, for | 
it is upon the retail distribution of motor cars that the entire 


industry depends. Realizing 


phases, 


the importance of these two | 
the Goad Motor Company of San Antonio, Texas, | 
Cadillac, La Salle and Pontiac distributor, have established 


a sales organization that is parallel with the best in the coun- 


try. 


The manner in which salesmen employed by this firm 


are selected and the training which they receive, is related 


by C. J. Bender, 

“The selection of competent sales- 
men is one of the first essentials of 
successful automotive merchandis- 
ing,” Mr. Bender states. “In our 
business we have three types of au- | 
tomobiles: The first of these, the | 
Cadillac, ranks with the best that 
the industry produces in automo- 
biles; the La Salle is likewise a fine 
car, designed for the man who ap- 
preciates a fine car but cannot af- 
ford the price of the Cadillac; the 
Pontiac belongs to that popular 
priced class of sixes and eights that 
has found favor with the public dur- | 
ing recent years. 

“Where as much as $5,000 is to be 
spent for a car, it is evident that 


> 


| every 


| working days of this month, 
|}salesman made two Sales, 





a salesman who can talk in terms 
of $5,000 or more, must be selected. 
A few weeks ago a salesman who} 
had been employed by one of the 
dealerships selling a low-priced car, 
made application with us for em-| 
ployment. We turned his applica- 
tion down for such men do not fit 
into our organization. 

“A man who has been selling a 
car that retails at $500 has been} 
trained to think, speak and act in 
low-priced products. His income 
will be around $150 or $200 per 
month, and his living expenses will 
be measured accordingly. Conse- 
quently terms of $5,000 appall him. 
He is not fitted to think in such 
large sales. He may be a first-class 
salesman, and he may have an ex- | 
cellent sales record behind him, But 
he is out of place as a man who 
had been selling farm machinery 
would be who took on a job selling 
women’s corsets. 

“Salesmen must be selected to sell 
in the lines of which the automo- 
biles are priced. Our sales organi- 
zation at the present time consists 
of only ten men, Four of these are 
Pontiac salesmen, four are used car | 
salesmen and the remaining two are 
La Salle and Cadillac. Men who 
can go out and talk in terms of 
$3,500 to $5,000 are harder to find 
than those who can sell low-priced 
cars. And the demand is not so 
great. They must be men of broad 
vision, who can talk in big terms, 
and who can meet and converse 
with big business men. They must 
be leaders in their profession, just 
as the men they sell are leaders in 
theirs. 

“Having taken the application of 
a salesman, we carefully check cver 
his record to determine if he is the | 
type of man we want in our organi- | 
zation. If he has a good sales| 
record, if he has a good moral| 
reputation in the community, if he 
has a good credit rating, and in 
other respects makes a good impres- 


sion, we accept his application, and, 
if we are in need of a salesman, we 
take him into our organization. 
“Here, he is trained to sell. We 
carry no laggers on our sales staff. 


If a man cannot produce within a} 
given period, his position is vacated | 
for some one who can. The train-| 
ing consists of the sales material | 
sent out by the manufacturers, and | 
assistance from our officials who | 
train him according to our individual 
Sales policies. In the sales examina- 


|Glancing over 


'what his car is worth to you, 
}you can 
| him to talking in terms 
|and the sales 


/when the new models came 


|tiac meant 
off the film I became so enthused 
j}about a number of sales points and 


sales manager of the Pontiac division. 


he 








tions sent out by the factory, 


;must pass the examination with a/ 
to 


grade of 75 per cent. in order 
qualify as a salesman. 

“From our experience and obser- 
vation, we have found that, from 
ten demonstrations, at least 


one sale should be made, and that 


from every three appraisals, a sale | 


should be completed. 

“For the purpose of illustration, 
the report of one of our salesmen for 
the month of September will be 
used here. During the twenty-five 
this 


to a competitor, eliminated nine 
names from his list of prospects, 


dug up thirteen new prospects, made | 
| 190 contacts, 
brought thirty-seven to the store for | 


had 157 interviews, 
a demonstration, contacted twenty- 
one owners, made forty-two outside 
demonstrations and ten appraisals. 

“According to our estimates, this 
man should have sold more Cars. 
Where, then, was his weak point? 
the above figures we 


| find that he did not make sufficient 


appraisals. He made 
outside demonstrations 


number of 
forty-two 


| and brought thirty-seven people into | 
made ten | 


yet he only 
failed to take advan- 


the salesroom, 
appraisals. He 


tage of the opportunity when he had | 


the thirty-seven people in the sales- 


|/room, and when he made the forty- 


Tell a man 


what 


two demonstrations. 


it, 
and figures 
almost auto- 


allow him on 
come 
matically, 

“About a year ago, 
ticle 
motive 
that, 
half as much enthusiasm over their 
cars in September that they did 
out in 
January, there would be no cause 
for complaint about sales. 


in a Sales ar- 


Daily News, I suggested 


lustrates this point better. 

“My nephew had been visiting me, 
and. in telling him something about 
my work, I took some of the films 
the factory furnishes us for sales 
meetings home one night so 
could better see what the new Pon- 
to dealers. In running 


interesting features that had slipped 
my mind since I had last seen the 
film that I was eager and thor- 
oughly sold on the car. 

“The idea of keeping pepped up 
the year round on the same car 
that was a new model in January, 
occured to me, and the next day I 
called a special meeting of the sales- 
men. TI called them in at 2 o’clock 
and kept them there for more than 
an hour while we went over the old 
sales literature that had been sent 
out with the new models. We ran 
off the films, we studied the sales 
plans, talked over the sales sugges- 
tions and ideas, and went out as 
enthused as though the cars had 
just arrived. 

“As a direct result of this meet- 


lost one | 


and get | 


which was published in Auto- | 


if dealers would express just | 


An ex- 
perience which occurred recently il- | 


he | 








a one of the salesmen made three 
| sales within the following week, and 
| the results of the other salesmen 
| were greatly improved. It goes to} 
| show that in order to keep a sales- 
}man on his toes you must con- 
aes t revive within him all that 
there is to be said about the prod- 
; uct he is Selling. 

“A short time ago one of the fac- 
| tory men said to me: ‘This matter 
| of keeping daily records is just the 
| thing, but how do you get the men 
|to do it?’ The answer is simple. 
| Select men who are willing to work, 
and who will follow instructions. If 
you have a man who will not do| 
as he is told in the office, there is | 

| no telling what he may do on the 
outside. Pick those men whom you 
| can depend upon, train them to 
| vive and constantly revise and re- 


vive any sales plans that will help 
to sell. 


That is the key to selling.” 


Dealer Activities 





BUFFALO, N. Y. 


Harry K. Walpole has been ap- 
| pointed assistant sales manager of 
| the W. F. Groom Motor Corporation 
| with which he has been associated 


|for the past ten years. Grover 
Shields has been aded to the com- 
pany’s sales force. 
. * . 
ANAMOSA, IA. 
| Earl Hart, saleman for the Russell 
| Motor Company, Anamosa, for a 


number of years, has leased the Olin 
Ford garage and will operate. 


MINNEAPOLIS, MINN. 


Packard Minneapolis, Inc., has | 
filed articles of incorporation with | 
the secretary of state, for the pur-| 
pose of selling automobiles. The in- 
corporators of the company, capital- 
|ized at $50,000, are E. L. Strand, A.| 
L. Beardsley, H. E. Howlett, H. 
Hinds, L. Michels and L. Tiller. 





| GREENSBORO, N. C. 


Announcement has just been 
|made of the appointment of the 
L. and L. Motor Company as dis- | 
tributor of the new line of Graham 
automobiles in this territory. J. P. 
|Lowman and J. G. Lowman are 
| owners of the local company. In or- 
der to have more room for display- | 
|}ing the new cars, the company has 
| just moved into a new location at 
116 South Davie St. 


LITTLE ROCK, ARK. 


Harry L. Carpenter, who has been 








|identified with the automobile busi- 
lness for a number of years, has | 
| been appointed sales manager for | 


Whitney Harb, Inc., local Ford deal- 


ership. 


CHARLOTTE, S. C. 


Announcement was made 
that the Paul Motor Company 
taken over the franchise of the} 
Pettit Motor Company and in the 
future will be the only Ford dealer- 
ship in the city, J. Robertson Paul 
is president. 


PORTLAND, ORE. 


The Pacific Coast, among all} 
Buick-Olds-Pontiac Sales Company | 
regions of the United States, stands | 
| in first position from a per cent. of | 
quota standpoint in the sales cam- 
| paign that now is in progress. Re- 
| sults in the first “half” of this sales | 
| ‘football game” give the 
the lead. The Northwest 


here | 
has | 


| Coast 


| They 


| among 


| Sales 
| the Studebaker Corporation, 


| full 


|}a store 











Used Car Selling Prices 





Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities, 


These prices will vary on con 


dition and from other causes. 


are not presented as being the exact prices at which 
these models should be. sold, 


but simply as the prices at 


which they have been offered for sale by dealers in the 


various cities. Other cities wi 


of this paper. 


Il appear in subsequent issues 


Portland, Ore. 


d-De Luxe. c-Coach. cp-Coupe 








1931 1930 1929 1928 
UNE beans heb 68 ev aes 895 295 ecee 
et. SEMETIS) scccccéccee 650cp ara tata 445 265cp 
Cadillac ......6 peevesensé saa 1950 1450 os0e 
SEND 5 44b0 S600 %0860 305c-425cp 325c-395c 235c-300 125cp-200 
STEN  ivvcnresecces ° 447cp see eae cece 
ee re errr nate 375¢cep 150 sake 
PEE (WVadkeeeseeevessvcess 425 350 enue 145 
PUNE: buc050b 60006 00000a00 315c-400V 265¢-325 250 o see 
CREMIOT © iccsccrisecsacs 595 bee 425 2e3 
sin ceebedewesees daa 450 395 enue 
Perens © isccscescece 695 495cp o+ee 
CD os <back venseae eee ns eh 495 
EE cau deedeecésean é 495 245 
RPE sc cenevodcdcscene er a eos 1850 
PA oh becesenvess 595-550d 450-485 295-350 én 
Ed otcedpneawasnece 895 enia 
PEPE. dé6.00reedeccrves ee er 175 
Is nincharp ik anes cease iat ‘ 325 165c 
Studebaker 6 ...........0. 595 cat ‘ ene 
Studebaker Dictator ...., 735 585b ae cnn 
Studebaker Commander., eedia ira dis 445r Fie 
Willys-Overland 6 , 465 250 185 165 
Willys-Overland 8 ...... 595cp ston eoe0 
Willys-Knight ........0. 295 


ccp-Convertible coupe. b-Brougham, 
istinguishing mark follows the price 





t-Touring. r-Roadster. Where no di 
the car offered is a sedan. 
zone stands in fourth position 


all zones of the country, it 
is reported by A. Monroe Sanders, 
Portland zone manager of Buick-| 
Olds-Pontiac Sales Company. 


SPOKANE, WASH. 


Wallace’ Brothers, Studebaker, 
Pierce-Arrow and Rockne distribu- 
tor here, won the fifth group car 
contest staged nationally 


announced here yesterday by 
witt Wallace. The contest started 
July 10 and finished August 31, 


1OWA 


Ray D. Vail has opened a_ used 
car showroom at 113-115 East State 
St., Marshalltown, 
line of automobiles and 
ture service. Until recently he had 
the Ford dealership at State Center, 


under the title of the Vail Motor 
Company, 
| 5 4 * 

The Ridge Motor and Machine 


Company,  wholelsale 
parts and machine work, has opened 
at 422 Main St., Dubuque, 
carry a full line. The 


and will 


Dubuque store will be operated by | 


C. Kramer, who, with E. L. Ridge, 
Manitowoc, Wis., operate three other 
stores at Marinette, Manitowoc 
Waukesha, Wis. Mr. Kramer comes 


| to Dubuque from the Marinette unit 


of the firm. 


* 


More than 


>. 


180 


counties. 


by | 
it was '! 
De- | 


and will carry a| 
fea- | 


automotive | 


and | 


automobile and | 
service station owners and represen- | 
| tatives attended a Fort Dodge dis- 
| trict sales conference staged by the | 
Hall Battery and Tire Service, job- | 
Pacific | ber in seventeen northwestern lowa! way, 





| SAN ANTONIO, TEX. 
| Miss Hermine White, formerly 
| bookkeeper for the Jim Lemmons 
| Reo Company, has joined the staff 
of Morgan-Woodward Auto Com- 
| pany, Ford dealer, in a similar ca- 
pacity. 
* » * 

Birdsong - Potohernick, Franklin 
distributor, has moved to new quar- 
ters at 7th and North Alamo Streets, 
The property is owned by Louis 
Birdsong, owner of the _ business, 
and was remodeled to accommodate 
the Franklin agency. 

“ ” . 

E. I. duPont de Nemours Com- 
pany has established a branch and 
warehouse in San Antonio at 451 
North Flores St., with Victor C. Mil- 
ler in charge. The branch will sup- 
ply trade in San Antonio and south- 
west Texas, 


% * * 
Haines-Flaherty Tire Company, 
formerly operating here as one of 


| the lcading tire depots in southwest 
Texas, has been re-established as 
|United States dealer, with head- 
quarters at North Street, Marys 
| Street and Brooklyn Avenue. Jack 
| Flaherty and Frank Haines are 
} owners 


The San Antonio Buick Company 
has inaugurated a used car sale de- 
signed to sell every used car in 
| stock during the next two weeks, 
| Glenn Hudson is used car manager 
in charge. 

* - . 

The Baker Motor Company, Dodge 
and Plymouth dealers, has estab 
lished a used car lot at 914 Broad~ 
with E. B. Baker, used car 
sales m: anager. in charge. 








| 


Franklin Olympic Coupe 
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A Market Making 

a a recent issue of Automotive Daily News there was a 
statement by Alvan Macauley, president of the National 

Automobile Chamber of Commerce, calling attention to the 

excess of cars being junked in 1932 as compared to the 

number of new vehicles that will be placed in operation 

during the twelve months. 








Harry A. Tarantous, 


George M. Slocum, 
phone Trinity 2-3500 


Detroit, Mich 





Mr. Macauley stated that 2,000,000 motor vehicles will | 
while | 


be definitely and permanently retired in 1932, 
1,500,000 new vehicles will be placed in operation. This is 
a fact and a condition that needs to be emphasized for the 
bhenefit of our industry, 

We would, however, quarrel a little with Mr. Macauley’s 
figures. We believe that he has been too modest in making 
his estimate and has erred on the side of conservatism, ob- 
viously a laudable fault. 

To begin with, we do not believe that 1,500.000 new 
vehicles will be placed in service in the United States during 
the present year. The total prodution of the industry will 
scracely reach 1,500,000, and from that figure we must 
deduct vehicles shipped into foreign countries as well as the 
output of American owned assembly plants in other lands. 
We do not believe that the total number of motor vehicles 
actually titled in this country in 1932 will run much above 
1,300,000. 

Official estimates as to the present day life of a motor 
vehicle puts this factor between six and seven years. In 
1926 the total number of motor vehicles, passenger cars and 
trucks, actually registered in the United States was 3,614,398 
units. Even with the present tendency to run cars longer 
than would normally be done, we believe that more than 
2,000,000 of these vehicles are destinedfo go off the roads 
this year. We wonder if we are far wrong in believing that 
2,500,000 of these vehicles put in service back in 1926 are 
going out during 1932? There is room for argument, of 
course, but we still believe that 2,000,000 is a little low. 

At any rate, the excess of cars junked over those sold 
in the domestic market this year will add heavily to the 


market next spring. Obviously, general business conditions | 


will have much to do with the junking of old cars and with 
the public’s generosity in buying new transportation. 

On the other hand, we must all remember that motor 
transportation in America is not a luxury or even a con- 
venience; it is in most cases a positive necessity if the owner 
and his family are to continue their accustomed mode of 
living. 

Another thing that dealers and salesmen will do well 


always to carry in their minds is that there is no lack of | to $194,460 in 1930 and $415,324 in| 
desire for new motor transportation on the part of Ameri-| !929- 


cans. Our people want motor cars just as much as they ever 
did. Financial conditions have served to keep them from 
buying in their accustomed volume, but the slightest sign 


two years, $20.00 for United Siates and Canady, | 


| 











CHRYSLER WILL GIVE 
RADIO TALK TO 75,000 





ON BUSINESS PLANS, 


(Continued from Page 1) 


will serve to acquaint them with the 
new 1933 Plymouth Six. 

William S. Paley, president of 
Columbia Broadcasting System, 
said the program will be the -first 
of its kind to be undertaken by any 
business corporation. 

Mr. 

“Chrysler Corporation has one of 
the most important business mat- 
ters in its history to discuss with 
its dealer organizations simultane- 
ously. To hold a meeting of Chrys- 
ler Motors’ dealers who 
Plymouth cars in the United States 
and Canada, it would be necessary 
to hire an auditorium the size of 
Madison Square Garden. A deal- 
ers’ convention, attended by an 
average of two men from each De 
Soto, Dodge and Chrysler dealer 
organization would total about 20,- 
000 persons, To bring such a group 
to Detroit would entail tremendous 
expense. 


us, we decided to use 
means of personal comunication 
with our Plymouth dealers. 

“The radio meeting will be con- 
ducted in two parts. The first 
hour, from 1 until 2 p. m., Eastern 
Standard time, will be devoted to a 
dramatized presentation depicting 
the evolution of the new Plymouth 
six in the plant in Detroit. It will 
be divided into several scenes 


carrying the listeners through vari- | 


ous departments of the _ factory. 


Executives of the corporation will | ; 
| according 


conduct the presentation. 

“The second half of the program 
will be on the air from 3 until 3.30 
p. m., and during this half hour 
dealers’ questions will be answered. 
The interval between the two parts 
of the program has been arranged 
to permit Plymouth dealers to tele- 
graph their questions to New York. 
The entire broadcast will be knit in- 
to a unified business conference. 

“This program, of course, is de- 
signed solely for the attentiag of 
Plymouth dealers and it will be nec- 
essary to take up regular broadcast- 
ing time for this business meeetig. 
We offer apologies to the radio pub- 
lic for depriving them of this hour 
and a half of regular entertainment, 


but, at the same time, we extend a| 


cordial welcome to all who wish to 
listen to the proceedings of this 
radio conference.” 

In addition to Mr. Chrysler, other 
speakers will be Fred M. Zeder, vice- 
president in charge of engineering 
of Chrysler Corporation: 


Chrysler's statement follows: | 


handle | 





_oeee 








CREDIT INQUIRIES GAIN 


Camden, N. J., Oct. 24.—Business 
activity has been showing a steady 
increase during the past two months, 
judging from the present volume of 
credit inquiries requested from the 
local credit bureau, according to J. 
William Pennell, president and gen- 
eral manager of the Camden Credit 
Association. 

The number of credit reports han- 
dled daily during September shows 
an increase over August of 25 per 
cent. The first fifteen days of Oc- 
tober showed an increase of 42 per 
cent. over the first fifteen days of 
September. 
dicate that the usual fall activities 
in retail merchandising is underway. 

“As a result of personal contacts 
with several of the largest users of 
the bureau during the past few days 
we learn that they have been enjoy- 
ing a much larger volume of new 
business during the past weeks than 
they have experienced for several 
months,” says Mr. Pennell. “A large 
portion of this increase is due to in- 
creased efforts to get new customers 
through newspaper advertising, mail 
solicitations and by personal appeal 


: ’ ; : ___ | to their charge customers to recom- | SU tl 
“With this situation confronting | mend the advantages of doing busi- | Will continue to be confined to all- 


| 


radio as a} 





ness in their establishments.” 


TWO PLANTS ACTIVE 
Springfield, Mass., Oct. 24.—Two 

local industries have climbed back 

toward a normal work week. They 


On the Other Hand 


This increase would in- | 








a little, although most factories 
{have enough orders to keep them 
| busy for some weeks. 

The same situation prevails in the 
textile industry. 

There has been very little better- 
ment in building operation, at the 
| steel plants, in electrical equipment 
}manufacture and at macnine and 
{metal plants. 

The Massachusetts department cf 
| labor and industries states that from 
| mid-July to mid-September pay rolls 
}at the woolen and cotton mills more 
than doubled. 


ANTHONY MILLS EXPAND 
New Bedford, Mass., Oct. 24.—The 
| Anthony Mills, an offshoot of the 
|Premier Silk Mills of New Bedford, 
| has leased additional floor space on 
the second floor of Fairhaven Mill 
| No. 4, facing on Coggeshell Street, 
| and is doubling its loom equipment. 
| At present the Anthony Mills have 
| forty-eight automatic looms and are 
installing forty-eight more. Winding, 
spooling, copping and _ warping 
jequipment has been operating on 
}all-silk fabrics. Output will be 
stepped up as fast as possible. but 








silk goods. 
INCREASES FORCE 
Waterbury, Conn., Oct. 24.—Over 
| 300 employees have been taken on at 
|the Scovill Manufacturing Company 


are United American Bosch Cor-|in the past six weeks. In the last 


poration and the Westinghouse 


Electric and Manufacturing Com--| 


pany. 

Bosch, with unfilled radio orders, 
has recalled all former employees, 
and is operating on a normal week, 
to Vice-president 
mann Walker, and indications point 
to a continuance of this schedule 
until the first of the year, at least. 

It was said at the Bosch that 
while the months of September to 
December inclusive are normally 
active 
equal thus far to last, and officials 


feel satisfied with the apparent up- | 


ward trend in business. 


Westinghouse Electric and Manu- | 


facturing Company is also increas- 
ing its production of household ap- 
pliances and motors for washing 
machines. The working week has 
been advanced from three to four 
days in the division where electric 
ironers, vacuum cleaners, food mix- 
ers and so forth are manufactured. 
with a corresponding increase of 
output. Steps are also being taken 
to double the production of refrig- 
erators, this department continuing 
on its present schedule of four days 


la week, 


B. E.| 


Hutchinson, chairman of the board, | 


and H. G. Moock, general sales man- 
ager of Plymouth Motor Corpora- 
tion. 


NORWALK TIRE CO. 
LIMITS TERRITORY, 
BOOSTS EARNINGS 


(Continued from Page 1) 


ated at substantial losses, amounting 


Formerly competing on a national 


basis with the major tire companies, 


| 


a policy which necessitated mainte- | 


nance of a large sales organization 


of economic betterment is going to bring a rush to replace|#nd production of varied lines of 


inefficient or discarded transportation units. 

Automotive Daily News has recently presented a c 
crete instance of this. The city of San Antonio, 
the center of a cotton raising district. This town has had 
a bad time during 1932. There were somé bank failures 
which disjointed business conditions. The price of cotton, 
the staple on which the district relies, was low most of the 
year, and automobile buying sank toa low ebb. But recently 
the price of cotton has shown some strength. The harvest 
is in and more money has been put in circulation because 
the crop was raised at a low level of expense. The auto- 
mobile sales figures for the first half of October, recently 
published in Automotive Daily News, show a gain in sales, 
something not to be expected at this time of year. 

There is no question that in other sections, where har- 
vested crops at a little better price level than has held most 
of the year, have come into the market, we shall see an 
increase in automobile buying. If the present modest better- 
ment in business continues and widens, with the other favor- 
able factors that we have noted, we may look for better buy- 
ing all along the line, 





tires, Norwalk now sells only in New 
England, which is central to its 


one brand of first-line tires, priced 
competitively with the first-line 
mail order brands. 

The results include a reduction in 
distribution expenses to a mere frac- 
tion of former levels, more efficient 
manufacturing and a large reduc- 
tion in plant overhead. 
expenses have been materially low- 
ered, with all distribution points 
within one day’s trucking distance 
of the Norwalk plant. Practically 
all of the surplus plant capacity and 
all of the obsolete tools and ma- 
chinery arising from these changes 
have been disposed of, bringing sub- 


stantial savings in taxes, insurance, | 


depreciation and upkeep. 

The new sales policy has also 
brought an increase in unit sales 
well above the levels of preceding 
vears. 


=CF ON-| manufacturing plant in Norwalk. | 
rexas, is Conn., and has limited production to 


Shipping | 





'LINK BELT REPORTS 


GAINS IN BAY STATE 
Boston, Mass., Oct. 24.—The recent 
improvement in New England in- 
dustrial conditions is, on the whole, 
well maintained. 
Carloadings are making a progres- 


|sively better showing in comparison 


with a year ago. and output of elec- 
trical energy has caught up with 
1931. 

Retail trade is generally charac- 
terized as fair, although it has been 
nurt this last week by the most 
severe and prolonged October rain- 
storm in history. 


The shoe business is quieting down | 





9 MONTHS’ EARNINGS 


Chicago, Oct. 24.—Link Belt Com- | 


pany and subsidiaries report for 


nine months ended September 30, ! 


1932, net loss of $319,809 after de- 


preciation, taxes, etc. This com- 
pares with net profit of $618,522, 
equivalent, after dividend require- 
ments on 6'» per cent. preferred 


| stock, to 59 cents a share on 709,177 | 
|no-par shares of common stock in| 
first nine months of previous year. | 

For quarter ended September 30, | 
after | 
taxes and charges, comparing with | 
preceding | 
quarter and net profit of $166,540, | 


1932, net loss was $26,655, 


net loss of $118,445 in 


equal to 14 cents a share on com- | 


mon stock in September quarter of 
1931. 

Current assets as of September 
30, 1932, including $2,575,497 cash, 
amounted to $12,914,998 and current 
liabilities were $484,066. On Sep- 
tember 30, 1931, cash was $2,866,046, 


current assets totaled $14,820,242 
while current liabilities were 
$670.003. 


Her- | 
| Rock Hill, S. 


in radio sales, this year is} 


|two months the pay rolls have in- 


| creased 100 per cent., John H. Gocs, 
| head of the company, reports. Re- 


| quirements for the clothing industry 


are holding up well. 


MILLS TO REOPEN JAN. 1 
C., Oct. 24.—The 
| Highland Park Manufacturing Com- 
| pany, plant No. 2, which has been 
|idle since May 23, 1931, plans to re- 
/open about January 1. Work is 
jabout ready to begin on changing 
j}and replacing machinery which will 
|cost approximately $100,000. 

| Two hundred and fifty employees 
; Will be put on the pay roll when 
;the mill is ready to resume. Work- 
|men are already busy tearing down 
land moving out the old gingham 
looms. 

Four hundred new model Draper 
{looms have been purchased and 
some have arrived here. Additional 
| picking and carding machinery and 
;new dyeing and slashing machinery 
| will also be installed. The new 
looms are adapted to manufacture 
Plain goods, print cloth, broadcloth, 
chambrays or outing. 


| CAR LOADINGS GAINING 

| Washington, Oct. 24.—Loadings of 
|revenue freight for the week ended 
}on October 15 totaled 650,578 cars, 
the highest for any week so far this 
year, according to reports filed yes- 
terday by the railroads with the 
car service division of the American 
Railway Association. 

This was an increase of 24,942 
cars above the preceding week, but 
| 111,018 cars under the same week in 
1931 and 280,527 cars under the 
,same week two years ago. 


| COMING EVENTS 











| NOVEMBER 


11-19—Cilasgow, Scotland, Motor Show. 
| 14-16—Atlanta, Ga. Nationa) Tire Dealers’ 
j Association 

15-17—Houston, Tex. American Petroienm 


Institute Meeting 
DECEMBER 


2- 3—Detroit. National Standard Parts 
Association Convention 
5—New Orleans, La. Association of 
Asphalt Paving Technicologists. 
5- 9—New York. Annual Meeting A. 8. 
M. & 


5-10—New York. Power and Mechanical 
| Engineering Exposition 
| 5-10—Detroit. Motor and Equipment 
Wholesalers Association, convention. 
5-10—Detroit. Motor and Equipment 
Manufacturers Association, conven- 
tion. Hotel Statler. 
5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association. Conven- 
tion Hall. 
JANUARY 
1-14—New York City. Nationa) Automo- 
bile Show. Grand Central Palace. 


| %-15—Los Angeles, Cal. Los Angeles Motor 


Car Dealers’ Association, twentieth 
annual show. 
16-23—Detroit. Highway and Building 
Congress 
| 28-Feb. 4—Chicago. Nationa) Automobile 
Show, Coliseum. 
| FEBRUARY 


11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 
27-Mar. 14—New York City. Chemica! Ex- 


position, Grand Centra) Palace. 
APRIL 
20-21—Cleveland, O. Nationa) Petroleum 


Bannntatine 














Ex-Cell-O Develops Grinding, 
And Lapping Unit 





A complete unit that is compact 
and requires a minimum amount of 


space was designed by 
Aircraft & Tool Corporation 
grinding and _ tapping 


tungsten carbide tipped boring tools. 
The holding of correct tool shapes 


and maintaining of sharp tools 
important in order to obtain 
best results in precision 


is 
the 
boring. 


This machine is so designed that it 


can be mounted either 
or a pedestal as required. 

.At the top of the unit is mounted 
an inbuilt balanced motor with a 
double shaft projection. 
end is located a grinding wheel and 
on the opposite end a lapping disk. 
The motor operates at 3,600 r. p. m 
and is the same type as used in 


the inbuilt boring units used on the | 


Ex-Cell-O precision boring ma- 
chines. 
A ring type grinding wheel 


mounted on a steel back plate with 


on a table 


On one 


Ex-Cell-O | 
for 
precision 


counter-sunk holes’ for holding 
screws is used. The wheel is 6} 
inches in diameter, with a 1% inch 


grinding surface. By having the 


wheel mounted on a back plate the | 


entire thickness of the wheel can 
be used. 

The special cast iron lapping disk 
fs 6 inches in diameter, “,-inch 


thick, with a 1%- inch lapping sur- 


HIGHWAY GUARD 


The Tuthill Spring Company, Chi- 
cago, has just announced the Tuthill 
highway guard. 

This device does not 
nor will they splinter or snap. When 
an automobile strikes a guard, the 
bumper action of the spring rail 
support immediately deflects the 
car back onto the road with a mini- 
mum of damage, it is claimed. There 
are no projecting parts to scratch 01 
mar the finish of the car. 

The guard rail is placed at the 
preper height to receive the impact 
from bumpers, hub caps, wheels or 


act as a net 


running boards, thereby eliminat- 
ing damage to the car body or 
fenders. 

The design of the guard consists 


of the usual anchoring posts with a 
special 4,x10-inch spring steel, con- 
vex shaped, rail guard, mounted se- 
curely with '2-inch bolts to a i.Vx4 
inch tempered spring steel support, 


| tool 


'on the tool 


HOFFMAN SEES ‘BREAK 


| ceived 


the disk 
on 


ol 
surface 


side 


front 
lapping 
This provides 


face on the 
and a “s-inch 
the back of the disk. 
two lanpine surfaces on tne 
The height from the base to 
centerline of the _ grinding 
lapping disk 12 inches. 


< 


disk 

the 
ana 
When 


1S 


mounted on a pedestal the height is | 


42 inches from the floor. 

An adjustable table is provided on 
each side of the machine in front 
of the grinding wheel and lapping 
disk. The brackets supporting the 
tables are mounted on a common 
shaft supported in the main casting. 
Each bracket has a horizontal 
crometer adjustment. The _ table 
proper is mounted on a circular 
dovetail slide graduated for acurate 
adjustment to any desired angle. 

Parallel with the face of the wheel 
there is a slot milled in 
of the table to guide the tool sup- | 
port. The face of the tool suppori 
is flat, permitting the tool to be held 
rigidly by hand during either the 
grinding or lapping operation anc 
the parallel guide permits a lateral 
movement of the tool across the face 
of the wheel or disk. An angular 
graduation is also provided on the 
support. Between the adjust- 
ment on the table and the tool slide 
any desired angle can be obtained 
face. 


IN RECIPROCITY IF PA. 
ENFORCES NEW LAW 


Trenton, N. J., Oct. 24.—Anoth. 
break between New Jersey and 
| Pennsylvania, now operating under 


reciprocal automobile legislation, is 
threatened as a result of a new law) 
in Pennsylvania requiring 
tion of all commercial vehicles from | 
other states operating there. The} 


Pennsylvania statute was passed to | 


registra- 


provide additional revenue for - 
employment relief. 

Commissioner Hoffman of the! 
Motor Vehicle Department has re- | 


no complaints thus far, but 
should the Pennsylvania law be en- 
forced against New Jersey 


he said, there would be 


vehicles, 
no course | 


open to him other than insistance | 
|} upon the registration of Pennsy)]- |} 
vania vehicles operating in this| 
State. 

The present reciprocity law be- 


especially designed and made from | 
the finest grade of spring steel. This | 
supporting spring is bolted to the 


base, the strongest part of the post, 
as indicated. In some instances a 
steel cable is used at the top of the 
post as additional precaution, 
although this is not esential to make 
the rail guard serve its purpose of 
prohibiting damage to the car by 
deflecting it back on the highwey. 
Low maintenance cost asuread 
as the plate will only bend under an 
impact not usually incurred. 
seldom need replacement 
spring bumper 


is 
Is 


as the 


| year 


Posts | 


| States, 
takes up the impact 


an@ gives perfect protection. Should 


the convex rail become bent, it can 


be easily straightened. 


CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS RRING RECTITS 


came operative July 1 in New Jer- 
sey. Prior to that there had been 
frequent clashes between New Jer- 
sey authorities and those of New 
York and Pennsylvania. About a 
ago an effort was made to en- 
force the New Jersey statute exist- | 


ing then. About $237,000 was col- | 
lected, New York state retalliated 
by requiring registration of New| 


Jersey trucks operating in the two| 
New York collected about 
$200,000 in a few days. 
Commissioner Hoffman 
out that the cost of enforcing reg- 
istration of cars from other states 
is far in excess of net benefits re- | 
sulting to New Jersey. It was on 
that ground that he supported the 


Yreocant lormicletinw 


pointed | 





AUTOMOTIVE DAILY NEWS, 


mi-|} 


the face | 





|WAITE AUTO SUPPLY CO.’S 


NEW 272-PAGE CATALOG 


TUESDAY, OCTOBER 25, 1932 


Production -- Engineering _ 





Chicago, Oct. 24.—Celebrating its 
twenty-fifth anniversary in the 
automotive jobbing business, the 
Waite Auto Supply Company, Provi- 
dence, R. I., has just issued a de luxe 
catalog. the creation of the Catalogs 
Association of Chicago. The book 


| presents 272 
merchandise. 


puges 
In 


of 


addition, it 


automotive 











ARBOR BANDS 


A 
STINSON 


| 
| | ; 
| and use it to 











into considerable detail on the sub- The Torit Manufacturing Com- 

ject of the company’s efficient job- | pany of St. Paul, Minn., is market-| ¢ ° 

bing service. | ing arbor bands made of abrasive increase business 
Printed on fine quality enamel! cloth, fit over a rubber wheel which | 

paper, the catalog is bound in an is expanded by the turn of a rl 

attractive red cover, hand lettered in | going through the center 

black and silvei In a letter to the The arbor holding the _ rubbe: 

trade, President Edward D. Waite| wheel and band may be used on 

traces the history and growth of the | any small motor or flexible shaft 

company from its beginning in a Torit arbor bands may be had in 

| small store on the present site of the | various sizes from inches to 2 

| Biltmore Hotel, New York city.| inches in diameter, and in vari- 

| Increased volume of business, he|/ ous grits 

|} continues, forcec removal to larger 

quarters in turn at 81 Exchange | SPRING AND MAIN = 

Place, next to the Mechanics’ Na- 

tional Bank; 64 Exchange Place, sit« 


of the present Industrial Trust Com- 


| pany, and finally to the 


company’s 


| present three-story building at Prov- 


idence, 
| thirteen 


the location for the 
and one-half years 


CARE OF DIAMONDS 


past 


IN GRINDING WHEELS 


The Standard Diamond 
poration, New York city, 
Out an _ interesting little 
Useful Hints on the Care 
|of Diamonds in Grinding 
Dressers. 
| dress rs will find this little 
| phlet a useful addition to the 
Shelf. It is in a size 
tor carrying in the vest pocket 


TO KEEP GLASS CLEAR 


Chicago, is marketing 
|known as Mistaway, a 
|which, when applied to glass, 
|vents steaming, 
|in cold weathe 
|sleet, it is claimed 


jfour hours, it is stated 





Too) Cor- 
is putting 
booklet, | 
and Use 

Wheel 
Shops which use diamond 


The Landrake Chemical Company, 

a product 
preparation 
pre- 
frosting or fogging 
r, and repels rain and, 


This compound is effective on wind 


able protection for at least twenty- 


pam- | 
book 
convenient 


| shields, eyeglasses, mirrors, store 
| windows, in any weather—is very 
}economical to use—and is depend- | 


\ included in the new set-up 


LEAF RACK 


The Maremont§ Manufacturing 
Company, Chicago, 
a new combination spring and main 


| leaf rack, which has forty-eight 
pockets and twelve side extensions. | 
This rack has been especially de- | 


Learning to fly is as easy as 


is bringing out 


learning to drive a car; in fact 
due to the 
extraordinary sturdiness, stabil- 


ity and simple maneuverability 


easier in a Stinson, 


signed for the parts jobber seeking of the Stinson plane. 

economy in space and at the same 

time to carry a well assorted stock 

of main leaves of popular springs 

The rack will hold from 175 to 225 

| leaves and 35 springs. It is fur- Once you own this clean, quick, 

| nished with a four — peg comfortable means of transpor- 

Sig rhic astens securely to the . ° . 

a which fastens secur tation, you will use it contin- 
Each pocket is three inches wide ually— 

and adjustable for size to suit 


individual requirements by a change 
of the position of the vertical rods. | 
These rods can be removed and the 
rack used exclusively for gprings. 


OHIO PARTS CATALOGUE 


To save time in contacting 
your own dealer organiza: 


tion. 


T> increase the number of 

Ohio Parts Company, Cincinnati, 
O., manufacturer of battery cables 
and terminals, announces a new fall 
catalogue is ready for distribution 
Not only have the number of bat- 
tery cables been reduced, but prices 
on practically all items have been 
lowered Many new features are 


prospective dealer calls. 


To invite your owners and 
prospects in various towns 


to fly. 


As a means of getting ad- 
ditional publicity. 


Water Pump Capacity Test. AN ECONOMICAL 





The actual quantity of water de- 
livered to the radiator is just as im- 
portant as the amount of radiator 


and jacket space provided. In order 


to test the number of gallons per | 


minute delivered by the water pump | 
at various speeds, Hudson engineers | 
and block are proportioned so as to| 


have set up a very simple apparatus, 

A calibrated tank is provided, into 
which the pumps deliver water. The 
pumps are actuated by an 
motor at any desired speed, 
amount of water is measured 
any desired elapsed time. The 
pumps are, Of course, tested one at 
time and the conditions under which 
they are tested are exactly parallel 
to service conditions. 

According to the engineers, the 
flow of the water and the way it is | 
baffled through the water 


sewed ble ete minn en Ve o + 


and the 
after 





electric | 


fw 


SALES AID 


Experience proves that a plane 
costs no more to operate than 
with a chauffeur. 
gets you everywhere much 
After you learn to fly, 


a fine car 


It 
faster. 
can be 


the expense of a pilot 


eliminated, if you wish. 


Write for further details 


about the Stinson Cabin Plane. 
the Aircraft Standard of the 
World; and the story of how 


others are using planes to sell 
automobiles. 

ing on engine life and performance. 
It just too 
much cooling water 


as harmful to supply 


to certain parts 


is 


STINSON AIRCRAFT 


of the engine as it is to supply too RP R 
litle. For this reason the water | co O ATION 
passages about the cylinder head WAYNE, MICHIGAN 





give what experience has shown to 
| be the correct volume of flow. 

This inexpensive but very prac- ee 
tical method of testing has proven . NN 
| very satisfactory in getting the vol- | «<STIN SON * ad 
umé of water actually delivered in a | “SG: h iat - 
|given time by the pump under test. . ; { oe 
The pressure on the water outlet is he Aireralt Standard 
|indicated by the gauge shown just | of thé World 
above the tank. This is not a pro-| 
| duction, but a laboratory test, sam- 
|ples of pumps being tested from | 


_ Passages | ; time to time to see > thaf the proper 


whore Tes ere - 4 
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NEW MACK DISTRIBUTOR 
NAMED IN NORTHWEST 
Spokane, Wash., October 24.—Dis- 
tribution of Mack trucks in eastern 
Washington, northern Idaho and 
| western Montana, has been taken 


















over by the City Ramp Garage, 
Stevens & Sprague, Spokane, J. L. 
Warner of Seattle, northwest man- 
ager of Mack, announces. L. C. 
McNairn was named manager of the 
Mack division of the garage. 





the interest rate has eliminated the 
chief obstacle to approval of the 
loan, and a general agreement on 
the main features has been reached 
between the Port Authority and the 
corporation, it was said. 








NEW YORK TO RECEIVE construction of a vehicular tunnel 

LOAN FOR RIVER TUBE | under the Hudson River probably 

Washington, Oct. 24.—Approval of | will be forthcoming in the near fu- 

a $75,000,000 loan to the New York | ture, it was stated orally at the cor- 
Port Authority by the Reconstruc- | poration October 20. 

tion Finance Corporation for the Settlement of the controversy over 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R,L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and 
New York city, are included in the New York state total. Some of this data has been published previously, but it is given here complete for the convenience of 


Returns for today: Arizona, 















In this table, 38 states and the District of Columbia 












FORD GROUP 


__ CHRYSLER GROUP GENERAL MOTORS GROUP 





AUBURN GROUP _ 








States 


Cadillac 
Chevrolet 
La Salle 
Oldsmobile 











Chrysler 








































































Arkansas | 1 1| 2 4 4 22| 32 | 158| | 158 | 5| 1) 149) | 2| 4 161 
Arizona Pea / | 4 dq 8 13] 97 | | ‘97| 13} ~=~SC=S«&Sté‘<i<;72;~C«Kd 4 i3| SCS 
California | oo 96] «137 163 120/ 455) 875 | 2426 | 30 2456 | 189} 39) 993) 22; ~«=«294) +~=«160| ~~: 
Connecticut | 14 ! 14] 36| 34) 20; 168) 258 | 302| 3| 305{53]_—Ss] ~S—i280,—“(its*t‘“‘éYS*~O*#*#CRYSCSCS*«STAYY(Ci‘“‘CSCO#CAT 
Delaware } cas | 5| Qj 2| 21 30/73] | 73] __ 10) 1) 60). i) 6 10) #8 
Florida =—S—s=—=—~CS~S 7  &x| 9 25| 8 9| 80| 122 | 410| 1| aij 17 4| 303] 2| 13[——33|—*=“‘;SéC‘SS TZ 
Georgia | 1 1} 14—C~<“i;‘S 19) 53| 93 | 468) 1| 469 | 36 2| 378) + ~#~#~=36©)|)~SC«w)SS*~“<«SSSSC*~“‘;‘“C;:*S*« 
Idaho | 1j 1| : - = 2 6 12] 39) Se. eS ee | he he Ue 
Illineis | 64) | 62| 82; +115, ~~ 595| 876| 1291 25} 1316] 99) 25 967, 34) 103) 165; 1303 
Indiana ; oo | 2 37; «74 38 238) 387| __—‘725) 4| 729] 49) a a a a | | ee | 
Towa ; 6 1 1 23 12) 22 106 163 | 488) 2| 490| 24 2| 470, ~=36©—1). ~+~«233|+~SC*«Cié‘ SS*~CS*s*«<S 
Kansas | 13 l 13 | 16| 16| 24) 144| 200 | 652 4, —Ss«G56]~Ssi“‘i;SC«i|CtC“‘i‘|OC~C*«éSYSC‘(ié‘éN’Y’CO*;*~‘C‘C#CO#*‘O(NZSC#TB 
Louisiana | 8 l 8] 1| 10 25 39) 75 | 423, —=<“‘«‘ | SSC —i CR SCSS:*«iYS*~«‘iSCSC*~“‘*‘*‘ 
Maryland | 15 1 16 | 19 24 13 93| 149] 423 ] 423 | 33} 3| 505) jy) 23) 48) 613 
Michigan | 16; ; 16] 47] 65) 43| 285| 440| 1310) 11| 1321 | 67 34| 775] 16; 104, +140). 1136 
Minnesota | 7 &2x»| 22 21| 18 148) 209] —«34 3| 437 | 35| 3| 493, ~=SCS|~SCt=Cié‘ | SC«S|~=SC*~‘“C*é« 
Missouri | 11 1 12] 27| 62 39| 287 415] 899) 8| 907 | 78| 6 755, ~~=«S| 67, +74, +985 
Montana | l ae 1 1 1 27 30| 80 l 80] a | 69) a 5, 10) 98 
Nebraska } 4 4] li 3; WF 40 61] 308 1 309 | 16 “i wo xg 4xz—o8 =—Q||©6©”)”) CSG 
Nevada | 3 3] 3 _ee 12 21] 51 1 ‘52| , | a gf  #*  &« So 
‘New Hampshire | 2 2} il 7 3 48, 69| 129) ij 130 | 17] 124, —~—~SC*«S 5, ~SCté«‘d‘S|Sti“<«*‘C™SCONST 
New Jersey | 35 | Sof 76 84 53 334 547 | 919 6 925 | 152| 23; ——s«823,ti“‘(‘zYO~#C2|S~SC*“‘«‘iYSCO™~*~«w 
New Mexico | — ewe 7 ~=6h1 2 5| 10| ST ] 57] 53) Ee ae 
New York | 126 1 127] 268 259, +«-200,+~=S «1158 1885] 2534 57 2591 | 526 80; 2224, 53, S279] ~—Si3860,—=S—=<“C«:*‘«‘ 
North Carolina | 6 6] 26| 9 11) 66| 112,497 2) 499 | 14| 2| 416 ~«~=©3|  ~~«&2 18} +467 
N. Dakota | eae  # 4 «3B 24 32] —«zd4J 114] 6 | 99) 6| 1 112 
Ohio | 55 55 | 84) 126, 81 519 810] ‘1314 6 1320] —=«81,~=Sts=sté“‘iéi|:~S:*«‘iG|S*‘“‘i‘CSY:*O*#*#*#~«SS|S*«wS|SC*~“‘C‘CCOL 
Oregon | 2 2] 7 8 8 25] 48 | 152) 4 16, 14, 92) 12, 10) 128 
Pennsylvania __| 71 ; iit 211 182 137, 881, 1411 | 1798 17 1815| «242; 28S si484[——CC«S2]_Ss*=«‘i|SC*~“‘a|SSC*~“‘é 
Rhode Island | 6) 6] 11] 21 11) 64| 107 | 134] 134 30) #4«x1|S| oof a) 4] 48) ave 
South Carolina | 3 3] 10 5 6 31| 52 | 314| 1| 315 | ra a a a cee 
South Dakota | | a 1 7 25 40 | 101 101}. +4) #+|  1o# | 13 °° &6 128 
Utah | 1| 1} ] 3.~S~«~S 18 31| =. t| —_— cc. ss -— |. os. o-oo 
Vermont a 7, «4 io @« | °&4+4#@| 7 VY wy ij 2 67, ~|  ~A” 14, ~~ ~—~—«2108 
Virginia ae 4| 5 3 
Ww ashington | 5 5| 1 
West Virginia | 4 4| 9 
Wisconsin | 14 | 14 . 6| 
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Dist. of Columbia 


Line Total | 644 | 




























































































































































Group To Total | 650 | 10408 | | 21491 | 22878 
Arkansas, 1931 | | 8 1 22 56 87 | 185 | 185 | 7 3 169 5 7 191 
Arizona, 1931 co 4 —y oF o§F§ Oo GS  &® . 130 ] 130] ~—~—=«20 ae l 5 8| doo 
California, 1931 | 200 1 ~ 201] +285 227 241, 13227075] 3164 29) 3193| 464, 80, 2080 37 130/245 3036 
Connecticut, 1931 | 39 a; )60Ohu1|St=<‘ TSSC*«~CSC CTS 456,447, 450[ —*134 16, «549 11 52 144 906 
Delaware, "31 ; 3 —_ . 2 a. a. aa sof. 119 119} —s«21 ll )~=6Oo4 4 9 ‘18 127 
Florida, 1931 | 22 880 7 19 ~—~-202 258] —-392 3 395, ~—~«4id 3) 502) 2 15 t«G2 625 
Georgia, 1931 16 i «maj 2 «13 #« 1323] 206] 602 3 605, 55 #4] #9577 4 18 © 42 700 
Idaho, 1931 | 4 ree ae 5 Il 44 64, ~—~«+108 108 | 12 ~~ 100 a 5) 119 
Illinois, 1931 | 120 13). #44133) 247 165 209; «1138; 1759] __—:1893) 13) 1906! «269 39, ~«1741: 29, —=«<7;StC«éS2G 2609 
Indiana, 1931 | 68 &#«;|6 74) 117 134 125 650) 1026| __—~873 7 880} 146) 16) «1061 6 106; 197 1532 
Towa, 1931 | ~———-20 a: —_— —_— = 85 =. 264 434| 708 2 710] 56) 2° B42 47, «126, 1073 
Kansas, 1931 | 12 “3 15, 16 °° 15 34 —Ss«W130) 195| 364! 364 | 38) 2; «#520 2 25 74 661 
Louisiana, 1931 | 8 : 8] 27 20 26~—SCt«WL086' 179,365 1 366 | 18 3] ma i=. 13 a; C~*W 556 
Maryland, 1931 | 14 14| 46 a 321 | 470 1 471 | 85 3 735 1 28 110 ~+~962 
Michigan, ‘31 {ss 42,—“‘ OCC 99° ~=«228~St=«i212:75 1663| «(1679 11 1690] +234, «45° ~ + «41409 28) 1825 + #4244, «2142 
Minnesota, 1931_ | — 8 21). +62) #«+22 34, ~—=«OS91 ~ 509] 430 430, +80 «7 4678 °° 4 45° ~«=81,.~St*=i‘“‘é‘ét 
Missouri, 1931 | a. o Sif 86 60 92, 474 712) 1031 9 ~—s«:1040]—té<“‘é&O#ATS”™~™€CG‘SC*é‘éACGYC‘“‘CSS 54, +«:142)”~SCt*=“‘«*‘*«‘«iN; BB 
Montana, 1938 | 2 14 -_ 5 43 67, «2 82] 9 4 a | a 123 
Nebraska, 193 - a | —_— ao ao 28 156 214, ~—«-362 ; 362 | 0o;).Ot~é«<‘(<(]#N!TCtCTS.O!!OUC«SY|~‘“‘ SC 54 ~S*«‘C«CT 
Nevada, 1931 | #=%@7F | 3 2,~—~té«‘«~2‘“ 7 a — SC lude CY 45 _—.)——CUW 65 
N. Hampshire, ‘3l|=—So9tst*i‘™S™;*‘*SS*Y;COC;*C*C*CT; 7 13 116) 153] «184 1| 185 | 344,°~C“‘i‘ )!”!”*~«Ck!!™C~C«SY 31..~C«~«C‘@CY 318 
New Jersey, 1931 | 111 4 115) 265) 54 125, ‘37 1181| 1225 13) 1238] 401 CSO 175 ——=«O6B ~~ 2382 
New Mexico, 1931 | | 3 2 4 28 37| «0. 60] 5 2 _— 1 ae 88 
New York, 1931 | 290 10  300{ 591 234 353 2054 3232, «2705 51 2756] ~+~933 156. 3436 ° #§1) 442 608 5656 
N. Carolina, 1931 | 14 14| 59 21 57 253 390 | 703 4 707 | 47 4 696 6 23 74 050 
N. Dakota, “31 | 1 ] 1} 10 3 6 53 72| 160 1, 161 | 18 es 8 iz, —~—~=«SL 
Ohio, 1931 | =i: 6 118| __—-222 141 143) 1343 1849| 1472 8 1480] _—:195 38, ‘1623 26 132 292) 2306 
Oregon, 1931 | 7 Tf 2, =Sags—“‘<‘éiazSC 148] —«247 1 248| 33] ‘| 232 Ce 306 
Pe nnsylvania, * 31 | ‘157 2 159| 442 200 324 —«1787 2753| 2074 21 2095] 490 62 2487 53 228 490 3810 
Rhode Island,’31_ | 16 16, 48. 45 25 131 249 | 208 210| 49 9 225 3 14 64 364 
So. Carolina, 1930 | 5 ; 5] 16 10 13) 4)  i08) 358 “| 358, «4  —_— 4 ona 384 
So. Dakokta, 1931 | a 2. 6221 | 140, ———‘)SsC“(i‘éSsOY) UCT UU 237s 219 
Utah, 1931 | .. <A ee 22 46 | 141 — | 141 | 25 1 148 1 7 15 197 
Vermont, 1931 | 7 l a ua 21. 2. 2... 2. oo 107 | 24 1 95) oe 27 158 
Vir ginia, 1931 _ [ "amie s;.0UCUastC‘(‘z‘ 46. 273, #4o1) 814) 1 815 | 59 6 365. ° #3 24 126 1083 
Washington, 1931, 15 SS is}. 37 +50 30, 210, 327] ~~ 332j 2 334) 70 881 3, ~—«38)~St*~té<‘éiD? 462 
W. Virginia, 1931 | 15 16]. +55 18) 33, S77, BS] BAT 2| 286 | 35) 317 3 if 67,s—“‘C‘Cé 
Wisconsin, “8l[—30,=SS=~«aY=Ctst*t=‘“<~*és*YYS(C‘(CéS“COU”~~CSS| ~SC*«STBY’CO;*~*‘“‘éK 644 | 656 | 5 661] ‘124 5 890, —S—sé«SS 73| 173] 1269 
Dist. of Col, 1931 é 5 617 4 3 | 






375 2271, 4456; 
26147 | | | | | | | 39696 





Line Tot’l, ’31 | 2646 14953 
Group Tot'l, "31 | 1573 | | | | | 22789 | | 
“Not in production, 


R. A. M’KEE, PIONEER 
AUTOMOBILE DEALER, DIES 
Springfield, Mass., Oct. 24.—Rob- 
ers Archibald McKee of Needham, a 
pioneer automobile dealer and ga- 
rageman in this city, died in Wesson 
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Memorial Hospital from pneumonia. 
Mr. MeKee was the first Pope-Hart- 
ford, Pope-Tribune and Oakland 
dealer in Springfield. He entered 
the business in 1907, establishing the 
Hampden Automobile Company. 


Several years later he introduced 
the Nash car to Springfield. 


WILL HEAR REPORT ON 
POLICY CANCELLATIONS 


| Newark, N. J., Oct. 24.—At the No- 


vember meeting of the Casualty Un- 
derwriters’ Association of New Jer- 
sey the members will hear a report 
on the “flat cancellations of auto- 
mobile policies,’ which have been 
growing steadily during the past 


REGISTRATION STATISTICS, SEPTEMBER, 1932 


New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, 


our subscribers. 
Nevada and New Jersey 


States 


Hudson 


Arizona 1) 
California 37| 
Connecticut 5| 
Delaware 
Florida | 6} 
Georgia ar) l 
Illinois) | 142 
Indiana 
Towa 
Kansas 
Louisiana 
Maryland _—=*« 
Michigan | 21ij; ‘14 
Minnesota | 34| 

| 6 


113] 13} 
67, ~—«8| 
95) 17| 
SS aa 
39) 


Missouri 9| 
Montana 

Nebraska 

Nevada 

New Hampshire 

New Jersey Tl 
New Mexico 
New York 
North Carolina 
N. Dakota 

Ohio 

Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Utah 

Vermont 
Virginia 
Washington 
Wert Virginia 
Wisconsin 

Dist. of Columbia 
Line Total 


Group Total 
Arkansas, 1931 


Arizona, 1931 _ 
California, 1931 | 
Connecticut, 1931 | 
Delaware, ’31 
Florida, 1931 

Georgia, 1931 

Idaho, 1931 

Mlinois, 1931 | «124) 
Indiana, 1931 
Towa, 1931 _ 
Kansas, 1931 
Louisiana, 1931 
Maryland, 1931 
Michigan, ’31 
Minnesota, 1931 
Missouri, 1931 
Montana, 1931 
Nebraska, 1931 
Nevada, 1931 | 

N. Hampshire, ’31| 13) 


New Jersey, 1931 | 105 62 


—F 
377 32| 
31| 6| 
20| 3) 
9| 
17| 


1| 
24| 2) 


| _:10| 


16, 11 
54| 


23} 


[367] 


1| 
10] 
261 | 
75 | 
5| 
45 | 
28 | 16| 
3] ] | 
157|—«14 56| 91| 
126 | 1, 62| 36; 
75 | ] 23 9 
112] 1| 33] 


14| 
13 | ] 30} 6) 
40] 5| 39| 21| 
225] ——«:10, 69| 35! 
41 39 26| 


433 | 


De Vaux 


7] 
8| 4) 
45| 


63 | 12) 


37 | 
1| 
161 | 
99] 
32] ~44/ 
48|  —:39) 1| 
36, «ii 1| 
65, 20) +2 
114, —«50)—Stt«SSFL 


93] ii] 
a) | 
1| 


50) 
6/ 33) #3 
82 | 44| 

8] 5 
34] 

i. ae pee 
21| 8) 


| .~=Ss«saeaytits 


~~ 170) 38 
6) —«:10) 

11) 6 

88 64) 

4] 4) 

133) 82) 

11) 


1} 


li 
17) 
5| 


170! 1410 1223) 


603 | 


159 | 


1| 
248) 42) 290 | 

16 | ‘ ] 

17} 4| | 

. 241 12 
8| 2| ~ | 
226| ~—-226 17] 
30, —«:177 
6; 3) | 

is}; 4 

5| 


| 
sateen caiaintel taidaginal 
1| | 
iC) 


30] 28) 
47| +23 


20; 3ij 


67} 48) 


2803 | 


45| 


13 
114| 3, ; 119 
56 | 3 | 
42 | 2| 
22} 1 
56 | 1| 
232 | 3] 
27| 1| 
77 | 5} 
5| l 
11| l 
| _———a 
22 | 3| 
31 


188 | 
52, 
19| 
23 





New Mexico, 1931 | 1} 1 
New York, 1931 | 302; 156) 
N. Carolina, 1931 | 22; ~-—=«18 
N. Dakota, “31 | 5 3) 
Ohio, 1931 | (124 56| 
Oregon, 1931 | 4) 6 
Pennsylvania, “31 | 210 81| 
Rhode Island, 31 | 13 9| 
So. Carolina, 1931 | 15) 3] 
So. Dakokta, 1931 | 2) 
Utah, 1931 | 9) 14| 
Vermont, 1931 | 14 11) 
Virginia, 1931 | 43} 25) 
Washington, 1931 | 10, ~+10) 
W. Virginia, 1931 | 9| 


27| 
Wisconsin, °31 | 69 
Dist. of Col., 1931 

Line Tot'l, ’31 

Group Tot’l, "31 | 


458] 


2| 


30 


181) 


216 | 92; 


i7 507 | 


3} 3 

ij; CS 

407] ‘116 47| 163 | 
73 | 25) q 
8| 
|] 


aad 


5}—s«@d 
194] —*126| 
122,95 
55] 72 
21| 33 
24, «| 3 
46 | 23| 3 
78{ ‘Ti 13| 
39, 4j_—SCs=«éd122 
46 | 65) 18 
5| 6) 1 
32| 37 9 
9] 7 vy 
24, «17 7; 
53 
1| 2| 
292; —«:153 
eo: 
16 


25 | 2 
8| 
157| ‘154 42 


105| 4 
31 | 


7 


few months throughout the state, 


CLASSIFIED ADVERTISEMENT? 
IN THE AUTOMOTIVE DAILY 
NEWS BRING. KESUL TS 


Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies 


NON-AFFILIATED MANUFACTURERS 


Hupmobile 


Franklin 
Graham 


| («8 


9) 
[  bo) 22 
2/ 
154/ 106: 


26) 


| 5] oo) 78 


8} 


& 
26 


ga 
2 


1 ! 


1| 


7 


22) 77 


208, 252; ~=—«62 
34 | .0Cté‘~S 
_ oc. 
12] —«:10) 
16; 8 | 


10 | 14 


1880 552) 464 


2432 | 


195} 1697, 903 340) 


46 


168, 200 70 0 | 


207) 


46) 


2514| 


Packard 
Miscella- 
neous 


| 1 


371 
~ 213 
6,02] 
1,271 

213 


51) 18} 6| 

17| 1j 

| i| 

2; 128] 1,135 

2 48 | 1,183 

1{ 115 

18} 9| 4,325 

6| 1} 2,231 

3| 5| 1,438 

1| 5| 1,786 

33 | 1,099 

3 3| 1,381 
14| 3| 


| 


12 
44) 
10} 19: 


23, «All 15 


3,478 
4) 1{ 1,457 
2,642 

236 

777 

148 

~ 453 

3393 
132 
10,230 
1,200 

l 1| 285 
41| 36,21, | 4,375 
6| 2| | 369 
3 6,866 
545 


4| 


51 15 


3 4 


1i| 


490 

~ 408 

99} 10,048 
2,252 

~ B44 

1,455 

; 1,718 
~ 352 


122) 30 


205] 110) 


4,081 

2,574 

1,403 

1,243 

| 13] 2,037 
38 | 6,393 

14] 2,105 

12| 42 | 3,816 
2 5| 317 
1] 1,322 

196 

807 

6.236 

197 

0| 14,972 

2,093 

448 

6,826 

825 

56 | 10,594 
| ~—«996 

“893 

Te 

~ 487 

3, ~~ 433 

3 71 #2662 

6) 19] 1,365 

5| 3] 1,215 
13] 13] 3,130 

11| 1,802 


1| 
381; 720 


58 25, 
40) 13) 
27 7a °~—~*O 
47 6 
20 
78 78) 
25| 22! 
36 


1411 
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HIT the MARKET 


with 


Both Barrels 


and 


Pull Down 


a 


Flock 


of 


PROFITS 


: ee 
», SF ge 


YOUR 


Te 



















\ 
For years Franklin has been building up prestige 
and acceptance for air-cooling. In the medium price 
group there are thousands of people who would 
like to own an air-cooled car. This is a ready-made, 
waiting market for the new Olympic... a demand 
which has never been supplied. A market on which 


you can cash in. The Olympic is your opportunity. 


Look! We give you the car. We give you the 
price. And we give you the plan by which you 
can sell these cars at this price. The only thing you 
have to do to bring in sales and profits is to 


FOLLOW THE PLAN closely. 


We KNOW this car will sell or we should not 
introduce it at this time. The Olympic steps into 
the market with a strong advantage enjoyed by no 
other car in the medium price class. It is the only 
air-cooled car among the sixteen selling in this field. 
And what does this mean? It means that Franklin 
is logically assured of capturing a piece of business 


from each one of these makes. 


NEW 





Name = acacia on 


Company 


FRANKLIN 





—_—— 










First Car Actually to Meet the 
Demands of the Day 


We know there are certain buyers, all of them 
waiting prospects, who have bought water-cooled 
cars only for the reason that there has been no 
air-cooled car to meet their requirements. Another 
large group exists which is equally open to the 
Oylmpic’s air-cooling story because they can be con- 
vinced of something different and better. Franklin, 
entering this field with the Olympic, gives dealers 
a non-competitive opportunity which they could 
not possibly enjoy with any new water-cooled car 
in the same market. .. And what a demonstration 
this car makes! Just think—1 h. p. to every 34 Ibs. 
of car weight. 

This is the first car actually to meet the de- 
mands of the day. Here is your chance to hit the 
market not with a feeble pop gun, but with two 
powerful shot gun barrels. 

Your day is here. The tide is turning. If you 
want profits, start now. Write to us immediately 
— TODAY—for full details and information about 


this car, the plan and the franchise, 








Franklin Automobile Company, Syracuse, New York 


Gentlemen: I am interested in your New Air-Cooled Olympic car. Without any obligation what- 
soever, will you please send me further details concerning this car and the Franchise. 


Sa leaner 


City- anes stele 





